EkmmaibevTtikn Huepida

«To Tagibl TOL PAPPAKOL:

ATTO TO £€PELVNTIKO EOYACTNPEIO
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market access




Key Account Management & Aiaywviouoi: «AnHIoLPEYXVTAG HIa
vVEQ TIPOOTITIKNN;

- Key Account Management: «Xta aAndea 10 YV EIJOLME)
Navvng Mapyapog, MixaAng ®epetog

O Alaywvioyoi: «ATTO Xapévn evKaipia o Tapabuvpo gvKkalpiagy
BaoiAng Kovvrovpng

2 Panel: “Lessons learned” amo aAAovg KAASouvg - H oTITIKNA TGV £TAIP®V HAG)
Aviovng Mopapng, AyyeAikn AyyéAn, Avraovng Bpaykog, ‘OAya Oikovopou

Npoedpcio
« AKNnG AmooToAidng
« 'EAeva AppeAiSov
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Key Account Management & AlaywvVioHOI:
(ANHIOLPYWVTAG HUIA VEA TTPOOTITIKNN

Key Account Management: «X1a aAnBeia 1o YV EIi{OLUEN

Ewonyntic:
[avvne Mapyoapog
MuxaAng Qepetog




Atromroinon evOLV®V

OL CUYKEKPLLEVEC TIAPOUOLACELC eKPPAlOLV TIC ATIOWYPELC TWV ONHLOUPYWY TOUC KAl OXL
TOUC POPELC - ETALPLEC TTOU TUXOV EKTTPOCWTTIOUV

market access Hpepideg
E.E.®a.M.



EpoTnpara mov Oa amavin®ovyv onuepa !

Ti eivai To KEY ACCOUNT MANAGEMENT;

Moioi cival ol KAMs onuepa;

XpeialopaoTe TNV “Key Account Management” mpooeyyion;

Mov kai Mg epappoleral otnv «kad’ nuepa mpaénn n KAM mpooéyyion;

market access Hpepideg
E.E.®a.M.



EpoTnpara mov Oa amavin®ovyv onuepa !

Ti eivai To KEY ACCOUNT MANAGEMENT;

Moioi cival o1 KAMs onuepa;

Xpeaalopaote TNV “Key Account Management” mpootyyion;

Mov kal Nwg epappolerar oTnv «kad' nueépa mpa&nn n KAM mpooéyyion;

market access Hpepideg
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Key Account Management (KAM) — Mia gyeyaAn ocvlntnon...

GO'{T-gle Key Account Management ]| _!,, Q,

Dha Eixovec Biphia Bivreo Eibnozig MNepioootepa PuBpiosig Epyaheia

Mepimmou 2.390.000.000 amoreAéopara (0,55 dzutepoienta)

GO gle key account management pharma E&E ,!.: Q

Dha Eixoveg Eibriosig Bivtzo Ayopég MNepioooTepa PuBpiozig Epyaieia

MNepimovw 65.600.000 amorsAéopara (0,96 deutepoieTTa)
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Key Account Management (KAM) — Mia gyeyaAn ocvlntnon...

FirstWord"

Industrial Marketing Management January 2014
Volume 75, November 2018, Pages 193-205

arma KAM Teams -
tors driving performance

Key account buying team members' emotional

responses awarding multi-million dollar sales lan

contracts

Carolyn F. Curasi ® & B, James Boles "&_ Rick Reynolds 5 & /l ult]-
s Report

Show more

hitps:/idei.org/10.1016/.indmarman.2015.05.005 Get rights and content

\avid Wright

plementation of KAM to increase
Abstract

‘market share and profitability
Key account sales can have a profound impact on firm success. Qur

research investigates the decision process of members of key account

buying teams during the buying decision process of awarding muiti-million

dollar sales contracts. Much extant key account literature examines what

the salesperson and selling organization should do to win these major

accounts, studied from the perspective of the selling organization. We e — ~
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Opiouog “Key Account Management”

market access Hpepideg
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EpoTnpara mov Oa amavin®ovyv onuepa !

Ti eivai To KEY ACCOUNT MANAGEMENT;

Moioi cival ol KAMs onuepa;

Xpeaalopaote TNV “Key Account Management” mpootyyion;

Mov kal Nwg epappolerar oTnv «kad' nueépa mpa&nn n KAM mpooéyyion;

market access Hpepideg
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Moioi cival ot KAMs onuepa;
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EpoTnpara mov Oa amavin®ovyv onuepa !

Ti eivai To KEY ACCOUNT MANAGEMENT;

Moioi cival o1 KAMs onuepa;

XpeialopaoTe TNV “Key Account Management” mpooeyyion;

Mov kal Nwg epappolerar oTnv «kad' nueépa mpa&nn n KAM mpooéyyion;

market access Hpepideg
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Nari xpeialopaote tnv “Key Account Management” nmpooéyyion;

If you don’t have a plan for

managing your key accounts, you

can only react - and when you are
reacting, you are not in control. g

By failing to prepare, you are
preparing to fail.

~ Benjamin Franklin

market access Hpepideg
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To quiz TG nUEpag — Moiog eival o €IKovICOPEVOG;

market access Hpepideg
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To quiz TnG nuépag — Moiog gival o eIKoVICOHEVOG;

Pareto Principle

20% of the input (time, resources, effort)
accounts for 80% of the output (results, rewards)

market access Hpepideg
E.E.®a.M.




Na S1aPopETIKOLS £TAIPOLS ATTAITOLVTAI SIAPOPETIKES TIPOCEYYITEIG

YOU GAN HAVE
ANY GOLOUR
AS LONG AS

MaAaidTepa

’%\ \ ) A ‘

Ford model T

IT'S BLACK.

Henry Ford

Mia eviaia mpooéyyion TTPOG TOLG
MEAATES
Eqpapuoyn KpiTnpiov yovo amo tnv
TTAELPA TN KTTPOTPOPAGH
Mn OTTapén TPOCAPHOCHEVNG
mPooTIOéuevng adiag

oAV ouvroua o Henry Ford exaoce uegpidio ayopag amo
AVTAYQVIOTIKEG ETAIPEIEC TTOL TTPOCPEPAY KI AAAQ
Xpouard....

market access Hpepideg
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Na S1aPopETIKOLS £TAIPOLS ATTAITOLVTAI SIAPOPETIKES TIPOCEYYITEIG

MaAaidTepa ZAHEPQ
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“ Ford model T

Mia eviaia Tpooéyyion TTPOG TOLG

MEAATES « [MMpoocappoouivn Mpooiyyion yia Kabe
Eqpapuoyn KpiTnpiov yovo amo tnv Aoyapiacuo
TTAELPA TNG UTTPOTPOPAGCH « loxvpen aAAnAarriSpgong Kal EUTTAOKN oTNV
Mn vrrapén MpoocapuooHEvNg amogaon
mPooTIOéuevng adiag « MNpoogopda povadikng afiag

ITnv kapdia tov, n mpooéiyyion KAM amairei yia avadiapbpwon
NG oxéong ue ra Key Accounts.

H ouopeia tov KAM gykeiral oTnv AamAoTnTa 1nS mpooéyyiong rov!
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EpoTnpara mov Oa amavin®ovyv onuepa !

Ti eivai To KEY ACCOUNT MANAGEMENT;

Moioi cival o1 KAMs onuepa;

Xpeaalopaote TNV “Key Account Management” mpootyyion;

Mov kai Nwg epappoleral oTnv «kad’' nuepa mpa&nn n KAM mpooéyyion;
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Mov kal Nwg epappoleral oTnv «kad’' nuepa mpa&nn n KAM mpooéyyion;

memif\‘ K)?,\' "&" NS

KEY ACCOUNT
PLANNING | Koy Aot
PROCESS =~ 0

f

KEY ACCOUNT
MANAGEMENT

° o‘o -
REACH AND ENGAGE WITH

MULTIPLE BUYERS

Msan Acoount & Buyers

.RC

E€oTEPIKO TEPIBAAANOV
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EpoTnpara mov Oa amavin®ovyv onuepa !

Ti eivai To KEY ACCOUNT MANAGEMENT;

Moioi cival o1 KAMs onuepa;

Xpeaalopaote TNV “Key Account Management” mpootyyion;

Mov kal Nwg epappolerar oTnv «kad' nueépa mpa&nn n KAM mpooéyyion;

market access Hpepideg
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EpoTnpara mov Oa amavin®ovyv onuepa !

*Ti eivai To KEY ACCOUNT MANAGEMENT;

* Noloi eival ol KAMs onuepaq;

« Xpaalopaote TNV “Key Account Management” mpooéyyion;

* Mov kai Nwg epappoletral otnv «kad’ nuepa mpaénn n KAM mpooéyyion;
* Ti MPATMATIKA EINAI TO KEY ACCOUNT MANAGEMENT;

* Moloi Ba emrperme cival ol KAMs onpepa;

 Mov kal Nwg Ba empeme va epappoletar n KAM mpootyyion;

market access Hpepideg
E.E.®a.M.




Tehika.....Key Account Management eivau:

ACCOUNT MANAGEMENT

A
I |
mm

SALES

« Eival n BaBuTepn KATAvonon TV CLUTTEPIPOPRYV, TOV AVAYK®V, TNG TTOALITAOKOTNTAG
KAl TOV TATE®V TV SIAPOPETIKAOV ‘AoyapiacuamVv’’ (TreAatmv).

- Eival mpoTtepalomoinon
« Eival vpgnAo emimedo eumoToodVNG KAl ovvePYAoiag

« Eival n avadei§n/avalntnon TV guKaipidv mov oxeTi(ovral Je Ta KEVTPa ANYNGS
ATTOPATEDYV TOOO OTO ££WTEPIKO TTEPIBAAANOYV (accounts) 000 Kal OTO E0WTEPIKO.

market access Hpepideg
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Key Account Managers (KAMs) — O1 avBpa1rol-KA&ISIa oTnv mpoofaon
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Key Account Manager: Evag mAnpa¢ avtévouog smayyeAuariac
oTo ‘‘medio’’, mov AauBavel LITELOLVES CTPATNYIKES ATTOPATEIS
BaCIOUEVES OTIC AVAYKES, TLUITEPIPOPES KAl TTPOOSOKIES TOTO TNG
ETQIPEIQC 00O KAl TOL ‘‘TTeAATn’’.
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Mrmopsi va ouvrovice aAAd Kal va JolpacTei TTONDOTIHES
MANPoYpopitg o& SiIaTUNUATIKEG opAdeg yéoa oTny eTaipeia
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Mov kal Nwg Oa emperme va epapuoleral n KAM mpooéyyion;
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Mov kal Nwg Oa emperme va epapuoleral n KAM mpooéyyion;
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To pLOTIKO TNG emTLYXIAG (N TNS atroTuXiag) Sev gival n LIOOBETNON TNG
KAM mmpootyyiong...

« Agv apKei va LIOBETNOEISC HOVO TO OVOUA Kal va aAAA&eIg Toug TITAOLG TNG
opadag mMOANoCewv

* Mp&rmel va avayvepioe§ o1l Sev LITAPXEI Eva HNAVLHA, HIA TTIPOCEYYION TTOL
Taipialel oe OAOLS

* Mpémel va eiocal oe Oeon va Buoiaceig Tn PpaxvmeoOeoun avriAnyn TnNG £mMTELENGS
TV OTOX®V Kal va XTICEIS BIOOINES MEANOVTIKEG OXETEIC KAl OTPATNYIKEG

« Xpaaleral SiatunUartikn ovvepyaaoia, SI0IKNTIKN LITOCTNPIEN O€ EMITTESO
avTovoiag, ekmmaidevon kal avamrouén se€loTnTOV

market access Hpepideg
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Eival n epappoyn... 1!

market access Hpepideg
E.E.®a.M.
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AND
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Key Account Manager
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Key Account Management & AlaywvVioHOI:
(ANHIOLPYWVTAG HUIA VEA TTPOOTITIKNN

AIQYWVIOUOI: «ATTO XAUEVN ELKAIPIA O TTAPABLPO ELKAIPIACH

Ewonyntiic:
BaoiAnc¢ Kouvtoupng




Atromroinon evOLV®V

OL CUYKEKPLLEVEC TIAPOUOLACELC eKPPAlOLV TIC ATIOWYPELC TWV ONHLOUPYWY TOUC KAl OXL
TOUC POPELC - ETALPLEC TTOU TUXOV EKTTPOCWTTIOUV

market access Hpepideg
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Alayoviopoi - Tenders

« Ta teAgvtaia xpovia otnv EAAada eéxovv AngpOci TOAAG PETPQA UE OTOXO TOV
«eEopOOAOYICHON TNG PAPHUAKELTIKNG Sarravng mov yetagppaderal oe :

MEIQZH ®APMAKEYTIKHZ AANANHZ

« H pappakevTikKn damravn Prropei va Xwpio0ei o€ 2 HeYAANES LTTOOHASEG :
.  Noookousgiakn
. E§wvoookopeiakn

« Moia gival Ta gpyaleia oo £xel VOUoOeTNoEl TO KPATOG Yia va eAéy§el Tn Noookougiakn

damavn;
- Eqpappoyn Rebate - Clawback - Alaywviopoi

- KAaioToi mpoibmoAoyiopoi ( ATC 4, ATC 5 ;)

« To gpOTNHA TTOL £LAOYA TiIOETA!I gival:
Me¢ umopei va SnuiovpynBsei XwPOS OTOLS N&N TEPIOPICHEVOLGS TTOPOLG TOL

voookKkoueiakov Budget;
AIATQNIZMOI ;
market access Hpepideg
E.E.0a.M.




OECD 2018

“ATTO TA OTOIXEIA TTPOKLTITEI OTI HEOOSOI OTTOG N
aueon PLOMION TV TIHWV TV YEVOONHWV
PAPHUAK®YV, TI.X. M€ TNV EMIPOAN OTAOEP DV

EKTITOOEWV O& OXEON LE TA TTPOIOVTIA avadopacs (n

ME TN XPNON TIH®V avagopdag), eival AiyoTepo
ATTOTEAECUATIKES OTN HEIDON TV TIHWV, ATTO O,TI
OTaV ol TIUEG KaBopilovial HETW aVIaYWVIOTIKQDV

UNXAVIOU®YV OTTWCS Ol S1aywVIoUOoI N Ol
Siampayuarevoeg”.!

market access Hpepideg
E.E.®a.M. 1 Health at a Glance: Europe 2018 State of Health in the EU cycle



LOUMETOXN PAPHUAKOL OTO OOVOAO TNGC VOOOKOMEIAKNG Sarmavng

2.600.000.000 -

2.400.000.000
2.200.000.000
2.000.000.000
1.800.000.000
1.600.000.000
1.400.000.000
1.200.000.000
1.000.000.000
800.000.000
600.000.000
400.000.000
200.000.000

0

market access Hpepideg

2.576.146.058

2.472.184.565

2.389.524.359
2.210.981.550

2.010.355.645

1.812.787.324

1.830.312.775 1.706.969.571

74% 1.667.635.673 71%
1.521.517.805

70%

75%

76%

2013 2014 2015 2016 2017
- Yyelovouikd, OpBomediko, Avtibpaotnpla, Aépla, Kavowpa, AEKO, Aodalela, KaBapiotnta, Eotiacn, Aoutd
" Aomavn dappdkou

E.E.®a.M.

1 Mnyn ESY-net .



AlaywVviouoi / IKOTrog - OgEAN

. }:Konbgz H kevTpikn mpounOsia off patent kal yevoonuwv ¢papUaKk®V HECT®
SNUOCI®V CLPPATCEWY YIA POPEISC ETTOTITELOHEVOLGS ATTO TO YTovpyeio Yyeiag
(voookoueia, EONYY)

* OPpEAN:

1. Anuooio: H mpounOsia KaBIEpWHEVGYV TTOIOTIK®V (PAPHUAK®YV OE TIUN TTOL KABIoTa
BITIUO TO VOOOKOUEIAKO TTPOLBTTOAOYIOUO KAl CLYXPOVWES SNUIOLEYEI
SNUOCIOVONIKO X®MPEO YIA TNV £10aY®YN VEXV KAIVOTOHWYV BgpaTeiv oTa
VOO OKOMEIQKA OLVTAYOAOYIA

2. Biopnyxavia: O KAK &xel Tn SuvaroTnrta va mpoopEpEl EKTTOON Kal va e§acgalioel
£K TV TTPOTEPWV OTLUPWVNUEVO KAl TTIPOBAEWILO OYKO TOANCEWYV UE SuvaroTnra
EMXEIPNCIAKOL TTPOYPAUUATIONOL

market access Hpepideg
E.E.®a.M.




loTopikn avadpoun — ENY ( Emtporn NpounOccyv Yyeiag )

1 pe10861TNg ava dpaoTik” *Aqvrélo 50% - 30% - 20%
HAEKTOOVIKOG 01/2019_ENY_1_2014 omigc 28-1-2019 Ppwvia mAaicio yia 2
MAEIOTNPIAOHOG 02/2019_ENY_3_2014 ong 4-2-2019 L]

IVHPOVAONKE N TPOoHNOtIa TToooL AeoTIKEG oLpPAoEg pe
ANAETTAANNAEG 54.676.303,52 evavri whieliele
MPOOPULYEC — evoTdc  84.343.044,77 )& LITOAOYICUEVES

. 'OTNTE
MOVOTTWOAIAKEC =ELES

TEAKTIKEG E€oikovounon 29.666.741, 25 3@aNopEvn enapKeia

. . Jdigotroinon mpountsiwy
EMciyeig & mpoPAnp. e {10 TOLAQXIOTOV 2 XPovia

EMTAPKEIAG TTOAAEG ETAIPEIES

Aidotnua amod mpoknpvén ot

AiaoTnpa amo mpoknPvEn ot AiqoTnpa amo mpoknpLEN o€ obLupaon: 3 xpdvia

ovupaon : 2-3 xpovia oLupaon : AKLPWOnN

market access Hpepideg
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EKANY - EOvikN Kevrpikn Apxn NpounBcwyv Yyeiag

N.4472/2017 Nopikd 9ueNéc AX. 80 opyavikig
MPOCWTTO S o f Al

Snuociov HoVipov

Sikaiov TTPOCT WTTIKOL

& 20 adikoi

EMOTAHPOVEG

3 @
0o

market access Hpepideg
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Alayoviopol — AlIadikaoieg

Ol TEXVIKES TPOSIAYPAPES TTQL QITAITOLVTAV OTOLGS
MPONYOVLHEVOLG SIAYWVIGHOULG NTav:

NouigotoinTika éyypadpa

YmrevOoveg SnAaoeig ( Tavrog Tomov)
OVOUQOTIKOTIOINTEIC PETOX OV
Tpamedikeg PePaicdoelg

locoAoyiopoi

MioTomoInTIKA £mueANTRPIOL
Kataloyog mapadoocewyv TehevTaiag 3etiag
Ade1a KLKAopopiag

GMP

GDP

®OAAa odnyiwdV ( Mock ups)

O vouog 4412/20146 amAomolsi TIC TAPATTAV®
Slabikadice

market access Hpepideg
E.E.®a.M.




Neog Nopog MpounOeiwdyv - 4412/20146

« ITOXELEL

« OTNV amAovaTevon Kai TRV gveAi§ia
TV KAvVOovaV Kal siadikaociov

* OTNV MEPIKOTIN TOL SIOIKNTIKOVL
POPTOL AOY® TWV ATTAITOLHEVV
SiIkaloAoynTIK@®V Aa1ro ToLG
OIKOVOMIKOUVG popeig (5ev
vrmrofAaAAovrdl oT10 SIAYWVIOTIKO
oT1ad10 aAAa 010 OTASIO TNG
KATAKLPEWONG KAl HJOVO ATTd 0T0LG
£XOLV (PTACElI OTO OTASIO ALTO)

* OTOV EKOLYXPOVIOHO TV
Siadikaoimyv kal Tn xpnon
NAEKTPOVIK®V HECTWV EMKOIVVIAG

market access Hpepideg
E.E.®a.M.



KivnToa oLUHETOXNG O¢ SIaYWVIOTIKES S1a8IKaTieg

* Ta (papHAKELTIKA TTPOIOVTA TTOL EVTACOOVTAI OTIC SIAYWVIOTIKES SIASIKATIEG:

« E€aipovvral amo tnv vmoxpéwaon amodoang 5% rebate epocov n Tipn ye TV omoia Oa
KATaKLPWOOULV OTO SIAYWVIOHO gival HIKPOTEQPN ATTO AVLTR TTOL TTPOKULTITEI ATIO TV
TTPONYOLHEVN EMOTPOPN £ TNG VOOOKOHEIAKNS TIMNAG!

« Agv vrroloyilovral oTn S1IaUOPPWaTN UEPISIOL AYoPdc TG PAPHAKELTIKNAG ETAIPEIAC N
ToL KAK?2

« Kara tov vmoAoyiopo 1ou clawback, ota pepidia avamruéng tov KAK, agpaipovvrai ol
TTPOAIPETIKES EKTITAOOEIC TTOL EXEI TPOTPEPEI®

market access Hpepideg 1. N.4472/2017;
E.E.®a.M. 2. 2.ApBu. B1B/r.N./ok.50231, ®EK/2255/B/2017;

3. 3. ApOu. B1B/r.n./owk.95830, PEK/4617/B/2017




MpoBANUATIOHOI - IKEWEIG

« @&EAOLME Va TPaAyHaToroin®olyV KArmola GTIYHR ol SiIaywVvIopoi oTnV TAREn ToLg Svvauikn
KQl EVTOC AOYIK@V XPOVIK®V TTAQITI®V;

« Avval, 10T xpua{aml amAoLoTELON 6|c|6||(c|c|oov - 'Evag paya)\og ApPIOHOG TV
S1ay@VITOUEVRV KOTTNKAV YIA TUTTIKOLG Kal 0X1 OLTIATTIKOVG AOYOLGS

« ALTO cixe ¢ ammoTéAeopa amo TIG 111 SPACTIKES OLOIES TTOL CLUTTEPIANPONKAV OTOLGS
ENY 1,2,3 povo 60 épracav oro oT1adio TG cLHPacioToinong

Ta mapamave paiveral va §1op0cvovtal Je TIC aAAayEC TToL pEpvel 0 4412 / 2016

o Y& TEPIBAANOV KAEICTWV TIPOVTTOAOYICUGMV KAl VoooKousiakoL clawback moia gival n 6son
TV SIAYRDVICUQV:

. Hoog Oa £§qccpa)\|orsl o1l n e€oiIkovounon oL Ba MPOoKLYEI, Oa emavarpoPoSoTNTEl TO
PAPUAKO KI OXI AAAOLG KWSIKOVG;

« Xpovog uéxpl ocvupaciomoinon!

market access Hpepideg
E.E.®a.M.




KeepCalmAndPosters.com

market access Hpepideg
E.E.®a.M.
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Key Account Management & AlaywvVioHOI:
(ANHIOLPYWVTAG HUIA VEA TTPOOTITIKNN

“Lessons learned” - H OTITIKN TWV £TAIDWY PAGC

JUVTOVIOTAC:
Avtwvnc Mopapng

SULUETEYOVTEC:
AyyeAikn AyyeAn
Avtwvnc Bpaykog
OAya Otkovouou
"
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EAAHNIKH ETAIPEIA
GAPMAKEYTIKOY MANAGEMENT

market access -



